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Forecasting and Deep Value Investing

In the recently published book, Superforecasting, The Art and Science of Prediction, authors Philip E. 
Tetlock and Dan Gardner report on the rich details of their Good Judgement Project (GJP). The GJP 
was part of a larger longitudinal study involving thousands of individuals over several years to better 
understand forecasting with the ultimate goal of increasing the U.S. intelligence community’s forecast-
ing accuracy. The book’s authors are experts at analyzing forecasting abilities and offer their views on 
whether anyone can forecast meaningfully above average (yes, but it’s a small group) and describe the 
attributes that they believe help explain these superforecasters’ abilities. Tetlock and Gardner believe 
that the habits of superforecasters can be codified and taught and end their book with a Ten Command-
ments of superforecasting for their readers.

RAM has always been forecasting-averse, and for good reason —it’s very difficult and the odds of  
success are low. In Tetlock and Gartner’s view, about 2% of their participants (a group comprised of engi-
neers, lawyers, artists, scientists, Wall Streeters and Main Streeters, professors and students), qualified as  
superforecasters. These were well-read, smart people who stay on top of world affairs and know how to  
research questions. This rather sobering notion is precisely why RAM has long de-emphasized highly liquid  
markets/securities, growth investments highly dependent on predicting future earnings, forecasting  
future commodity prices or the direction of interest rates. 

To be clear, all investments at some level rely on certain forecasts. RAM’s goal has always been to divide 
investment narratives into essentially two buckets —what is known today and what may materialize 
tomorrow. The more an investment thesis rests on the former, “what is,” the more we like it. In our last 
quarterly letter we discussed, in some detail, buying double-discounted closed-end bond funds pos-
sessing a discount to NAV and an NAV itself that is reflective of a portfolio of bonds trading at a deep 
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Roumell Opportunistic Value (Net) 5.09% 3.90% -10.32% -7.73% -2.32% 1.04% 7.22% 238.54%

60% Russell 2000 Value /  
40% Barclays US Govt Credit 3.66% 6.30% 1.33% 5.75% 6.87% 5.71% 7.63% 261.98%

S&P 500 2.46% 3.84% 4.00% 11.66% 12.10% 7.43% 5.07% 137.66%

Russell 2000 Value 4.31% 6.08% -2.57% 6.36% 8.15% 5.15% 8.50% 316.79%

Roumell Balanced (Net) 5.14% 4.69% -6.63% -4.51% -0.39% 1.58% 5.71% 164.32%

Thomson US Balanced Index 2.10% 3.13% 0.26% 5.65% 6.01% 4.90% 4.19% 105.00%

*Inception of Roumell Opportunistic Value and Roumell Balanced is 1/1/99. 

Roumell Asset Management, LLC claims compliance with the Global Investment Performance Standards (GIPS®). Ashland Partners & Co. LLP, 
our independent verifier, completed its examination of the composite performance returns for the period of 1999 (inception) through December 
31, 2015. All returns include reinvested dividends and interest. Please refer to the annual disclosure presentations at the end of this letter.
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discount to par value wherein we effectively were able to purchase a diversified portfolio of high yield 
bonds at seventy cents of par value. These investments are classic “what is” investments. The investment 
relies far more on a discount to value today as opposed to possible value creation tomorrow that is heavily 
dependent on forecasting. 

Nonetheless, even our double discounted closed-end bond fund investments have some degree of fore-
casting built into the underlying investment thesis. For instance, we modeled portfolio default rates 
of 5% to 20% (with zero recovery values), which means a tsunami of defaults exceeding our high-end 
model would be problematic; a low probability, but something north of zero. Moreover, we predict the 
portfolio managers will not trade the portfolio in a way that eliminates the value of the double-discount, 
i.e., terrible bond trading that renders moot an analysis of the existing portfolio. Thus, while all invest-
ments do involve forecasting, our approach has been to minimize the requirement to forecast the future 
as much as possible. 

The Intelligence Advanced Research Projects Activity (IARPA) is an agency within the Intelligence 
Community (IC) that reports to the director of National Intelligence. Its job is to increase the accuracy 
of American intelligence estimates. Not surprisingly, no one really knows how good the overall intel-
ligence forecasting is because it’s never been measured, likely the result of analysts not wanting the light 
shined on their significant, but often not useful, efforts. The IC was humiliated by its conviction that 
Iraq possessed WMD, adding to other big “misses” such as the surprise collapse of the Soviet Union. 
With a desire to better understand the business of predicting the future, IARPA created a forecasting 
tournament comprised of five teams led by top researchers to measure forecasting acumen among intel-
ligence professionals and educated, informed, common citizens. 

The GJP was one team comprised of 2,800 individuals from varying backgrounds who were selected by 
the authors. Leveraging their knowledge and prior research on the subject of forecasting, the authors put 
in place a structure for the GJP team. From September 2011 to June 2015, teams were required to sub-
mit daily forecasts for nearly 500 questions about world affairs. Participants were allowed to regularly 
update and change their forecasts; each change becoming a new forecast. Questions like the following 
were posited: Will Greece leave the Eurozone?; Will Israel attack Iranian nuclear facilities by Septem-
ber?; and, Will Saudi Arabia cut their oil production output by the end of this year? The study rewarded 
confidence/conviction levels such that an individual assigning an 80% probability to a potential event 
occurring received a higher score than someone assigning a 50% probability to the same event if it, in 
fact, occurred. 

The GJP group beat the official control group (comprised of an IC team operating under the same 
constraints) by 60% after year 1 and by 78% by the end of year 2. The GJP team also beat university-
affiliated teams, including the University of Michigan and MIT, from 30% to 70%, and outperformed 
professional intelligence analysts with access to classified information. The study’s basic conclusion: 
generating above average forecasting value is unlikely, but possible. To wit, roughly 2% of the individu-
als in the study showed themselves to be superforecasters. What were some of the traits and habits shared 
among this group of superforecasters?

One of the big takeaways from the authors’ history of studying forecasting is comparing one group they 
describe as hedgehogs to another who they describe as foxes. Superforecasting, their research shows, 
is highly correlated with how one thinks, not what one thinks. Hedgehogs tend to think around “big 
ideas” and present as highly confident people; to their forecasting detriment. Referring to this group, the 
authors state, “They sought to squeeze complex problems into the preferred cause-effect templates and 
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treated what did not fit as irrelevant distractions…they were unusually confident and likelier to declare 
things ‘impossible’ or ‘certain.’ Committed to their conclusions, they were reluctant to change their 
minds even when their predictions clearly failed. They would tell us, ‘Just wait.’”  

The other group, foxes, was comprised of much more pragmatic thinkers, who were often humble in their 
assessments. Referring to this group, the authors noted, “These experts gathered as much information 
from as many sources as they could. They talked about possibilities and probabilities, not certainties. And 
while no one likes to say ‘I was wrong,’ these experts more readily admitted it and changed their minds.” 

While reading Superforecasters one is reminded of the difficulty of forecasting, particularly the macro-
economic variety, and why RAM has tried to stay clear of being overly dependent on such forecasting as 
much as possible. We are in the business of forecasting at some level, but the goal has always been to keep 
it to a minimum while pursuing existing embedded value. That means not owning investments wholly 
dependent on rising/falling commodity prices, interest rates predictions, estimating GDP growth and 
the like. 

On an individual security basis, it means minimizing our dependence on growth projections and prefer-
ring to emphasize “what is”, while hopefully owning optionality without paying for it. It’s why we owned 
a gold streaming company (on two separate occasions) when it provided a 12% plus free cash flow yield, 
but sold it when that yield contracted toward 6%, materially increasing the investment’s dependence on 
forecasting gold prices, which was something we did not feel competent to pursue. Now, with the price 
of gold steadily rising, this security has been upgraded by sell-side analysts — after a 100% rise from its 
low—based on their sudden conviction that gold prices are headed higher, evidently based on nothing 
other than that gold prices are headed higher. Joining in with the average opinion of the average opinion 
is not what we do.

To sum, the authors offer up the habits of superforecasters which they believe can materially increase 
one’s forecasting accuracy. Here are a few examples among the authors’ Ten Commandments of the 
superforecasters:

n	 Triage. Focus on questions where your hard work is likely to pay off. Don’t waste time either on easy 
“clock-like” questions (where simple rules of thumb can get you close to the right answer) or on im-
penetrable “cloud-like” questions (where even fancy statistical models can’t beat the dart-throwing 
chimp). Concentrate on questions in the Goldilocks zone of difficulty, where effort pays off the most.

n	 Strike the right balance between under- and over-reacting to evidence. Belief updating is to forecast-
ing as brushing and flossing are to good dental hygiene. It can be boring, occasionally uncomfortable, 
but it pays off in the long term.   

n	 Strike the right balance between under- and over-confidence, between prudence and decisiveness. 
Superforecasters understand the risks both of rushing to judgment and of dawdling too long near 
“maybe.” They routinely manage the trade-off between the need to take decisive stands and the need 
to qualify their stands.

n	 Bring out the best in others and let others bring out the best in you. Master the fine arts of team 
management, especially perspective taking (understanding the arguments of the other side so well 
that you can reproduce them to the other’s satisfaction), precision questioning (helping others to 
clarify their arguments so they are not misunderstood), and constructive confrontation (learning to 
disagree without being disagreeable).
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Top Three Purchases

GSI Technology, GSIT. Founded in 1995, GSIT is a provider of high performance semiconductor mem-
ory solutions to networking, industrial, medical, aerospace and military customers. The company is 
headquartered in Sunnyvale, CA. GSIT is an extremely well-capitalized chip company, comprised of a 
legacy chip business that is stable and what we believe is a free option on its associated processing tech-
nology, which is part of the artificial intelligence revolution. 

At our purchase price of under $4/share, the company’s total market capitalization was roughly $90 
million, equal to its book value (tangible book value is 87% of book value). After subtracting out its 
$66 million in cash and liquid investments, the company’s enterprise value was about $25 million at 
our purchase price. GSIT stock has low market liquidity. We were fortunate to benefit from what we 
believe was a large shareholder hedge fund’s decision to sell its shares. Although the company burned 
small amounts of cash in recent years, we expect the company to, at a minimum, breakeven in cash this 
year (even after significant R&D investment in associated processing technology) having settled costly 
litigation with Cyprus Semiconductor in May 2015. The company spent $8.6 million and $6.7 million 
in litigation related expenses in fiscal 2015 and 2016, respectively. 

The company’s roughly $53 million in annual revenue comes primarily from its static random access 
memory (SRAM) chip, possessing near 50% gross margins. The overall SRAM market is declining by 
about 10% annually because the chip’s functionality has increasingly been embedded into components, 
replacing the need for standalone SRAM chips. Its largest customer, Alcatel-Lucent, accounted for 25% 
of the company’s 2015 revenue. The company believes its relationship with Alcatel is very strong since it’s 
a sole source provider on high-end platforms. The company’s stable revenues are the result of its leader-
ship in discrete markets, such as defense, that require standalone chips. In fact, while the overall SRAM 
chip market declines, GSIT believes its revenues will grow as a result of being a leader in a niche market.

What makes GSIT compelling to us is the associative computing technology and the patented intel-
lectual property acquired with MikaMonu, an Israeli company purchased in November 2015 for $5 
million with a $2.5 million four-year retention payment plus a potential earn-out. The acquisition was 
conditional on the retention of MikaMonu co-founder and chief technologist Dr. Avidan Akerib, who 
has been working in the field of associative processing for decades. According to Lee-Lean Shu, GSIT 
CEO, “With the vast amount of data being generated, and the increasing demand for faster processing of 
that data, existing systems that move data back and forth between processor and memory are no longer 
adequate. Memory bus speeds are not keeping up with CPU speeds, and this is causing a bottleneck at 
the IO between the CPU and memory. MikaMonu’s cutting-edge in-place associative computing tech-
nology addresses this issue by changing the concept of computing from serial data processing—where 
data is moved back and forth from the processor to the memory— to parallel data processing, computa-
tion and search directly in the main processing array. This new computing model will greatly expedite 
computation and response times in ‘big data’ applications.” Amazon was shown the company’s associa-
tive computing capabilities and it was “very impressed” after running multiple simulations. We’ve been 
told that Amazon would like these chips in hand as soon as possible. GSIT does not expect MikaMonu’s 
technology to generate revenue until late 2018. In the meantime, however, it is expected that there will 
be milestone announcements introducing capabilities and applications.

What was particularly noteworthy to us about the MikaMonu acquisition was that the sellers turned 
down more money up front from a much larger chip company in exchange for an override on revenues 
generated from its technology with GSIT over the next ten years. MikaMonu shareholders will receive 
nearly 6% of revenue over the next ten years up to $615 million of revenue. The GSIT/MikaMonu idea 
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came to us from a very successful Israeli entrepreneur technologist we’ve known well for over ten years. 
Insiders own over 30% of GSIT stock. The company did a $25 million tender in August 2014 at $6.50/
share.   

Our GSIT investment underscores our approach to buy “what is” cheap now. We seem to be paying 
nothing for the MikaMonu option (free growth investing). Given the company’s exceptional balance 
sheet strength, we have time for the story to play out. Is there an element of forecasting? Yes. At our pur-
chase price, is it significant? Not in our minds. 

CSI Compressco 7.25% Senior Notes maturing 8/15/22. CSI Compressco (CCLP) is a provider of com-
pression services and equipment for the natural gas and oil industry. It also provides aftermarket services 
and compressor parts. Approximately 90% of CCLP’s revenue is from the United States. Natural gas 
compression is a mechanical process in which the pressure of a given volume of natural gas is increased. It 
is essential to the production and movement of natural gas. Compression is typically required numerous 
times in the natural gas production and sales cycle, including (i) at the wellhead, (ii) throughout gather-
ing and distribution systems, (iii) into and out of processing and storage facilities and (iv) in natural gas 
pipelines. Compression is also utilized for gas lift, an artificial lift technique for producing oil that has 
insufficient reservoir pressure. 

Although CCLP is an industry leader and generates attractive levels of cash flow from operations, we 
choose not to invest in the common stock, but instead determined that the company’s debt provided a 
better risk/reward opportunity. As such, we approached our review of this investment from the prospec-
tive of a debt investor. Our focus was on CCLP’s 7.25% coupon Senior Notes. There is $350 million par 
of these notes outstanding and they mature on August 15, 2022.

Based on our analysis, we initiated a position in the 7.25% Senior Notes at roughly $70.60. At this 
purchase price, we are generating a current yield of about 10% and expect a yield to maturity of about 
14.5%. This is equity-like return with the protections afforded to a senior debt security.

Our analysis concluded that the probability of refinancing and full repayment in August 2022 is very 
high. It is possible that the market was mispricing these notes due to the general concern surrounding 
the energy industry. We believe the market was missing the significant protective cushion that was avail-
able to the senior note holders from the company’s ability to cut capital expenditures and the common 
equity distributions. CCLP pays a very high common equity distribution of approximately $50 million a 
year and had been spending on capital expenditures at a high rate to fund growth. Maintenance capital 
expenditures are a small fraction of recent capital spending. 

Cash flow from operations was $101.9 million for the year ended December 31, 2015. However, capital 
expenditures were $95.3 million resulting in $6.6 million of free cash flow. CCLP has since reduced its 
capital expenditures and that strategy is reflected in the more favorable March 31, 2016 quarter cash flow 
results. Cash flow generated from operations and free cash flow for the quarter ended March 31, 2016 
were $15.1 million and $13.7 million, respectively. The $95.3 million of 2015 capital expenditures noted 
above included only $11.3 million of maintenance capital expenditures. CCLP has decreased its capital 
expenditures plans for 2016, with estimated levels ranging from $20.0 million to $30.0 million, includ-
ing approximately $12.0 million of estimated maintenance capital expenditures. 

We utilized projected cash flows under highly stressed assumptions to assess the safety of this debt invest-
ment. As of December 31, 2015 and March 31, 2016, the horsepower utilization rates were 82% and 77.2%, 
respectively. Historically these are low utilization rates and reflect the generally depressed oil and natural 
gas industry. In our stressed cash flow analysis, we dropped the utilization rate to 65% and assumed a 
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30% reduction from the already stressed fourth quarter 2015 cash flow. Under that stressed scenario, we 
further assumed that the company paid $35 million in common distributions and $25 million in capital 
expenditures. This stressed scenario resulted with the company still generating $11.3 million in free 
cash flow. As noted, the company would eliminate the common distribution and cut capital expendi-
tures before it would ever miss a debt payment. This illustrates the significant cushion we believe exists 
for the benefit of the senior debt holders. 

In our minds, CCLP debt clearly falls into the “what is” bucket and our price requires little need to 
make commodity price forecasts. The flexibility surrounding capital spending and common dividends 
provides substantial support for the ability to adequately service the debt. In addition, CCLP also always 
has the option of issuing additional equity capital. 

WCI Communities (WCIC). WCI Communities (“WCI”) is a lifestyle community developer and luxury 
homebuilder of single and multi-family homes in the coastal Florida markets. WCI develops amenity-
rich, lifestyle-oriented master-planned communities, catering to move-up, second-home and active adult 
buyers. Headquartered in Bonita Springs, Florida, WCI is a fully integrated homebuilder and developer 
with complementary real estate brokerage and title services businesses. During 2015, WCI re-entered 
the tower business when they began construction of a 75-unit luxury high-rise tower in Bonita Springs, 
Florida. 

There are several attractive financial characteristics that impacted our decision to make an investment 
in WCI (this is the second time in the past two years). Its overall financial position and results of op-
erations are strong and the stock trades below reported book value. We also believe that reported book 
value is understated as certain valuable real estate assets are recorded on the company’s balance sheet 
at an amount below the current re-sale value. These assets are carried at values established in 2009 as it 
exited bankruptcy benefiting from fresh start accounting. One is a set of 12 undeveloped condo-tower 
pads, on the balance sheet at $0.65 per share but worth closer to $3 based on comparable sales. Another 
is a block of 3,500 home sites that also reflect fresh-start accounting from 2009. The thesis is the same 
today as it was in our first go-round — purchase at a substantial discount to adjusted book value.

WCI is well-financed and the leverage risk is low. The net debt to equity ratio is only 29% and WCI held 
$107 million of cash at March 31, 2016. WCI is profitable and, after adjusting for real estate purchases, 
generates good cash flow from operations. In addition to the positive balance sheet, income and cash 
flow characteristics, the stock is priced at a low earnings multiple and, as mentioned, a discount to book 
value. WCI earned net income of $6.7 million and $35.4 million for the first quarter of 2016 and the year 
ended 2015, respectively. The trailing twelve month price to earnings ratio is about 12x.

As of March 31, 2016, WCI had a backlog of 625 units contracted for sale at an aggregate purchase price 
of $316 million, compared to a backlog of 569 units at an aggregate purchase price of $271 million as of 
December 31, 2015. The sales agreements are generally not conditioned on the buyer securing financing. 
Given its target buyer demographics, on average, its homebuyers tend to rely less on mortgage financing 
for their purchases and typically provide higher deposits and down payments, compared to homebuy-
ers nationally. During the years ended December 31, 2015, 2014 and 2013, approximately 49%, 58% and 
44%, respectively, of WCI’s homebuyers were all-cash buyers. This was a contributing factor to its low 
cancellation rates of 7.4%, 6.8% and 4.7% of gross orders during 2015, 2014 and 2013, respectively. 

WCI includes the purchase of real estate as a use of cash in the operating section of the cash flow state-
ment. In 2015, WCIC increased its real estate inventory just over $100 million to $554 million. Adjusting 
for this $100 million increase in real estate inventory would result in positive cash flow from operations 
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of about $62 million. Operating cash flow for the first quarter of 2016 was $13.2 million, after adjusting 
for $39.3 million of net real estate purchases.

At our purchase price of about $16, we had a 12% discount to March 31, 2016 reported book value per 
share of $18.21. As discussed above, we believe that the reported book value is conservative as it does not 
include the appreciation in value of certain valuable real estate holdings. 

In summary, we believe WCI is a well-financed company with impressive financial results and is trad-
ing at a discount to its intrinsic value. It has significant focus and expertise in one of the best real estate 
markets in the country (favorable climate, caters to aging demographics in the U.S., significant and 
consistent population growth, etc.). For the year ended 2015, WCI grew book value per share by 8.3%. 
Assuming a reasonably consistent economy, WCIC should be able to continue to grow book value. 

We will continue to methodically and diligently search for out-of-favor, overlooked and misunderstood 
investments and stay true to being balance sheet focused, opportunistic, and thoughtful while gathering 
detailed information to make well-informed investment decisions. 

Disclosure: The specific securities identified and described do not represent all of the securities purchased, sold, or recommended 
for advisory clients, and the reader should not assume that investments in the securities identified and discussed were or will be 
profitable. The top three securities purchased in the quarter are based on the largest absolute dollar purchases made in the quarter.
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Roumell Asset Management, llc 
Balanced Composite 

Annual Disclosure Presentation

Balanced Composite contains fully discretionary accounts. Roumell Asset Management, LLC (Roumell) is an opportunistic capital allocator with a deep value 
bias. On average, Balanced accounts have a target of 65% equity (provided an appropriate number of securities are found that meet Roumell’s deep value invest-
ment criteria), with the remaining 35% in fixed income and cash. The equity allocation is all cap with a focus on smaller companies. In selecting bond invest-
ments, Roumell exercises its value discipline and buys only fixed income securities that it believes represent value on a risk-adjusted basis. It may buy individual 
government agency, investment grade and high-yield corporate, municipal, and foreign bonds and closed-end bond funds. When fully invested, accounts will 
hold about 25 to 30 positions. Roumell will hold cash in the absence of sufficient investment opportunities. For comparison purposes, the Balanced Composite 
is measured against the Thomson US Balanced Mutual Fund Index. In presentations shown prior to March 31, 2006, the composite was also compared against 
the Lipper Balanced Index. Additionally, in presentations prior to December 2006, the composite was measured against the Vanguard Balanced Index Fund. The 
Thomson US Balanced Mutual Fund Index is a blend of more than 500 balanced mutual funds and is therefore deemed to more accurately reflect the strategy of 
the composite. The Balanced Composite was created January 1, 1999.

Roumell Asset Management, LLC claims compliance with the Global Investment Performance Standards (GIPS®) and has prepared and presented this report 
in compliance with the GIPS standards. Roumell Asset Management, LLC has been independently verified by Ashland Partners & Company LLP for the periods 
January 1, 1999 through December 31, 2015. Verification assesses whether (1) the firm has complied with all the composite construction requirements of the 
GIPS standards on a firm-wide basis and (2) the firm’s policies and procedures are designed to calculate and present performance in compliance with the GIPS 
standards. The Balanced Composite has been examined by Ashland Partners & Company LLP for the periods January 1, 1999 through December 31, 2015. The 
verification and performance examination reports are available upon request.

Roumell Asset Management, LLC is an independent registered investment adviser. The firm maintains a complete list and description of composites, which is 
available upon request. Results are based on fully discretionary accounts under management, including those accounts no longer with the firm. Past performance 
is not indicative of future results. 

The U.S. dollar is the currency used to express performance. Returns are presented net of management fees and include the reinvestment of all income. Net of fee 
performance was calculated using actual management fees. From 2010 to 2013, for certain of these accounts, net returns have been reduced by a performance-
based fee of 20% of profits, paid annually in the first quarter. Net returns are reduced by all fees and transaction costs incurred. Wrap fee accounts pay a fee based 
on a percentage of assets under management. Other than brokerage commissions, this fee includes investment management, portfolio monitoring, consulting 
services, and in some cases, custodial services. Prior to and post 2006, there were no wrap fee accounts in the composite. For the year ended December 31, 2006, 
wrap fee accounts made up less than 1% of the composite. Wrap fee schedules are provided by independent wrap sponsors and are available upon request from 
the respective wrap sponsor. Returns include the effect of foreign currency exchange rates. Exchange rate source utilized by the portfolios within the composite 
may vary. Composite performance is presented net of foreign withholding taxes. Withholding taxes may vary according to the investor’s domicile.

The annual composite dispersion presented is an asset-weighted standard deviation calculated for the accounts in the composite for the entire year. Dispersion 
calculations are greater as a result of managing accounts on a client relationship basis. Securities are bought based on the combined value of all portfolios of a 
client relationship and then allocated to one account within a client relationship. Therefore, accounts within a client relationship will hold different securities. 
The result is greater dispersion amongst accounts. The 3-year annualized ex-post standard deviation of the composite and/or benchmark is not presented for 
the period prior to December 31, 2012, because 36 monthly returns are not available. Policies for valuing portfolios, calculating performance, and preparing 
compliant presentations are available upon request.

The investment management fee schedule for the composite is as follows: for Direct Portfolio Management Services: 1.30% on the first $1,000,000, and 1.00% on 
assets over $1,000,000; for Sub-Adviser Services: determined by adviser; for Wrap Fee Services: determined by sponsor. Actual investment advisory fees incurred 
by clients may vary.
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2015 94 12 37 -11.35% -1.71% 4.41% 7.32% 6.56%

2014 170 49 93 -7.71% 6.00% 4.25% 6.23% 6.08%

2013 288 82 140 11.85% 15.73% 5.69% 6.62% 8.06%

2012 286 82 156 10.50% 11.71% 3.02% 6.50% 9.79%

2011 306 79 173 -5.19% 0.53% 4.28%

2010 311 83 167 12.25% 11.75% 2.59%

2009 249 55 124 33.19% 23.19% 5.79%

2008 166 40 121 -22.82% -26.97% 5.01%

2007 270 75 154 -7.58% 5.76% 3.71%

2006 280 87 158 14.00% 10.47% 3.69%

2005 199 73 142 8.56% 4.22% 2.67%

2004 123 66 119 16.48% 7.79% 3.82%

2003    66 42 100 28.26% 18.60% 3.94%

2002   41 27  79 -9.70% -11.36% 3.77%

2001   31 17  39 21.18% -4.19% 4.75%

2000   19 10  23 8.47% 1.95% 4.53%

1999   16   9  22 12.53% 8.35% 2.63%        
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Roumell Asset Management, llc 
Opportunistic Value Composite 
Annual Disclosure Presentation

Opportunistic Value Composite contains fully discretionary accounts. Roumell Asset Management, LLC (Roumell) is an opportunistic capital allocator with a deep 
value bias. Opportunistic Value accounts can have up to 100% of their assets invested in stocks in the ideal situation where an appropriate number of securities are found 
that meet Roumell’s deep value investment criteria. Historically, these accounts have emphasized common stocks (all cap with a focus on smaller companies). However, 
Roumell will also selectively purchase a mixture of high yield bonds and discounted closed-end bond funds if it is believed that these offer a favorable risk/reward profile. 
When fully invested, accounts will hold about 25 to 30 positions. Roumell will hold cash in the absence of sufficient investment opportunities. For comparison purposes, 
the Opportunistic Value Composite is measured against the S&P 500, a blend of 60% Russell 2000 Value and 40% Barclays U.S. Government Credit (calculated on a 
monthly basis), and Russell 2000 Value Indices. Presentations provided prior to January 1, 2014, showed the Russell 2000 in place of the blended index. The change was 
made to better reflect the opportunistic strategy of the composite. As noted before, the composite’s allocation to equity, fixed income, and cash will vary depending on 
Roumell’s investment decisions. The S&P 500 Index is used for comparative purposes only and is not meant to be indicative of the Opportunistic Value Composite’s 
performance. In presentations shown prior to March 31, 2005, the composite was also compared against the Nasdaq Index. The benchmark was eliminated since it did 
not represent the strategy of the composite. The Opportunistic Value Composite was created January 1, 1999. Prior to January 1, 2014, this composite was known as the 
Total Return Composite.

Roumell Asset Management, LLC claims compliance with the Global Investment Performance Standards (GIPS®) and has prepared and presented this report in com-
pliance with the GIPS standards. Roumell Asset Management, LLC has been independently verified by Ashland Partners & Company LLP for the periods January 1, 
1999 through December 31, 2015. Verification assesses whether (1) the firm has complied with all the composite construction requirements of the GIPS standards on a 
firm-wide basis and (2) the firm’s policies and procedures are designed to calculate and present performance in compliance with the GIPS standards. The Opportunistic 
Value Composite has been examined by Ashland Partners & Company LLP for the periods January 1, 1999 through December 31, 2015. The verification and performance 
examination reports are available upon request.

Roumell Asset Management, LLC is an independent registered investment adviser. The firm maintains a complete list and description of composites, which is available 
upon request. Results are based on fully discretionary accounts under management, including those accounts no longer with the firm. Past performance is not indicative 
of future results. 

The U.S. dollar is the currency used to express performance. Returns are presented net of management fees and include the reinvestment of all income. Net of fee perfor-
mance was calculated using actual management fees. Net returns are reduced by all fees and transaction costs incurred. Wrap fee accounts pay a fee based on a percentage 
of assets under management. Other than brokerage commissions, this fee includes investment management, portfolio monitoring, consulting services, and in some cases, 
custodial services. Wrap accounts are included in the composite. As of December 31 of each year 2006 through 2015, wrap fee accounts made up 33%, 36%, 31%, 33%, 
41%, 40%, 41%, 43%, 31% and 13% of the composite, respectively. Wrap fee schedules are provided by independent wrap sponsors and are available upon request from 
the respective wrap sponsor. Returns include the effect of foreign currency exchange rates. Exchange rate source utilized by the portfolios within the composite may vary. 
Composite performance is presented net of foreign withholding taxes. Withholding taxes may vary according to the investor’s domicile.

The annual composite dispersion presented is an asset-weighted standard deviation calculated for the accounts in the composite for the entire year. Dispersion calcula-
tions are greater as a result of managing accounts on a client relationship basis. Securities are bought based on the combined value of all portfolios of a client relationship 
and then allocated to one account within a client relationship. Therefore, accounts within a client relationship will hold different securities. The result is greater disper-
sion amongst accounts. The 3-year annualized ex-post standard deviation of the composite and/or benchmark is not presented for the period prior to December 31, 2012, 
because 36 monthly returns are not available. Policies for valuing portfolios, calculating performance, and preparing compliant presentations are available upon request.

The investment management fee schedule for the composite is as follows: for Direct Portfolio Management Services: 1.30% on the first $1,000,000, and 1.00% on assets 
over $1,000,000; for Sub-Adviser Services: determined by adviser; for Wrap Fee Services: determined by sponsor. Actual investment advisory fees incurred by clients 
may vary.
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2015 94 23 77 -15.27% -4.26% 1.38% -7.46% 2.80% 9.23% 8.12% 10.47% 13.46%

2014 170 61 163 -10.74% 5.18% 13.70% 4.22% 3.41% 7.97% 7.71% 8.97% 12.79%

2013 288 130 281 12.83% 18.61% 32.38% 34.51% 3.12% 8.90% 9.16% 11.94% 15.82%

2012 286 157 367 13.92% 12.82% 16.00% 18.05% 1.86% 8.63% 11.36% 15.09% 19.89%

2011 306 175 466 -9.51% 0.59% 2.11% -5.49% 2.17%

2010 311 189 479 14.71% 17.97% 15.06% 24.49% 2.17%

2009 249 153 414 42.19% 15.13% 26.47% 20.57% 5.57%

2008 166 104 413 -27.35% -15.77% -36.99% -28.93% 3.40%

2007 270 178 549 -7.67% -3.05% 5.49% -9.78% 2.68%

2006 280 176 458 16.89% 15.40% 15.79% 23.48% 2.18%

2005 199 111 312 12.38% 4.00% 4.91% 4.71% 2.59%

2004 123   47 125 20.18% 14.92% 10.88% 22.25% 2.69%

2003 66  15 46 32.13% 28.38% 28.69% 46.03% 4.04%

2002 41    8 44 -10.15% -2.31% -22.10% -11.43% 4.33%

2001 31    5 30 32.76% 12.26% -11.89% 14.02% 6.33%

2000 19    2 12 7.97% 18.50% -9.10% 22.83% 4.05%

1999 16    2 9 26.02% -1.54% 21.04% -1.49% 3.92%


